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A four-step approach : 

- Identification of calls for proposals 
relevant to Hotrec members 

- Evaluation of a call for proposal step-
by-step 

- Development of a Project Proposal 
step-by-step 

- Practical exercise based on team work 
and case studies 
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• Wednesday 26th November (a.m.) 

o Who’s who? 

o Commission’s Presentation of the Guide on 
EU Funding for the Tourism Sector 

o Coffee break 

o What can your organisation realistically 
expect from EU funding? 

o Lunch 
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• Charlotte Roffiaen 

o French living in Rome (IT) since 2001 

o Co-founder of EU4U Expert network in 2011 

o 13 years of experience in the development 
and management of European projects as: 

o Evaluator of project proposals for the 
Commission since 2009. 

o Independent consultant since 2008. 

o Director of a European network of non-profit 
organisations between 2001 and 2008. 
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• Christophe Duflos 
o French national; set up his EU consultancy 

company in 2000; co-founder of EU4U Expert 
network in 2011 

o 15 years of experience in the development, 
management and evaluation of European projects: 
o Editorial Coordinator of the Eurobarometer national 

reports 

o Evaluator of project proposals for the Commission 

o Participation in the Management and Quality 
Management of several Erasmus+  European projects 
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• Participants (30 s. each maximum) 

o Name 

o Country 

o Organisation 

o Experience in EU project development     
(Y/N) 

o Expectations concerning this training         
(1 sentence) 
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A. Introduction 
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• Do you know the difference between: 

o Call for proposals (CP) / Call for tender? 

o European Structural and Investment 
Funds / Centrally managed EU funds? 

 

 

 

 

Vocabulary and basic  
concepts 
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• Ultimate responsibility 
for implementing the 
budget lies with the 
European Commission. 

• But in practice, some 
76% of the budget is 
spent under 'shared 
management', i.e. EU 
Member States 

distribute the funds.  

Who manages the  
EU money? 
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• European Structural and Investment Funds 
o They are managed by national or regional Managing 

Authorities, based on Partnership Agreements and 
Operational Programmes negotiated with the European 
Commission (Shared Management) 

– The Managing Authorities (Ministries, regions, etc.) publish calls 
for proposals that reflect their national / regional priorities 

– The amounts of EU funding vary according to the country & 
region 

– The first calls will probably be published at the beginning of 2015 
(most Operational Programmes not approved yet) 

– These calls for proposals often do not require international 
partnerships, whereas this is the rule for other calls for 
proposals. 

Who manages the  
EU money? 
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• European Structural and Investment Funds 
o Cohesion policy funds: are designed to help member 

states and regions reach the Europe 2020 goals of 
smart, sustainable and inclusive growth and aim to 
reduce regional disparities in terms of income, 
wealth and opportunities. 

–  European Regional Development Fund (ERDF) 
–  European Social Fund (ESF) 
–  Cohesion Fund (CF) 

o Other funds: 
– European Agricultural Fund for Rural Development (EAFRD) 
– European Maritime & Fisheries Fund (EMFF) 

Who manages the  
EU money? 
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http://ec.europa.eu/contracts_grants/funds_en.htm
https://cohesiondata.ec.europa.eu/
http://ec.europa.eu/regional_policy/thefunds/regional/index_en.cfm
http://ec.europa.eu/regional_policy/thefunds/social/index_en.cfm
http://ec.europa.eu/regional_policy/thefunds/cohesion/index_en.cfm
http://ec.europa.eu/agriculture/cap-funding/funding-opportunities/index_en.htm
http://ec.europa.eu/fisheries/cfp/emff/index_en.htm


 
 
 

 

• EU funds managed by the Commission:  
o Directly: the Commission’s DGs are in charge of publishing the calls, 

selecting the projects, awarding the grants, etc. 

o Indirectly: the executive tasks (selecting projects, awarding grants, 
transferring money, etc.) are delegated either to: 

– European agencies (e.g.: The Executive Agency for Small and Medium-sized 
Enterprises (EASME)  

– National Agencies (e.g.: National Agencies implementing Erasmus +)  

• These funding programmes correspond to the different 
policies of the European Commission, that they 
contribute to implement through the publication of 
calls for proposals and calls for tenders 

 

Who manages the  
EU money? 
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http://ec.europa.eu/easme/en
http://ec.europa.eu/education/tools/national_agencies_en.htm
http://ec.europa.eu/budget/mff/programmes/index_en.cfm
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Questionnaires’ results: 
ranking of your expectations 
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• Innovation (business ideas, processes, tools, etc.) 
o Transversal key objective of all EU funding programmes 
o It is specifically targeted by Horizon 2020, the EU 

Framework Programme for Research and Innovation 
– A number of subject areas and related calls for 

proposals could be of interest for the hospitality 
sector 

– Example 1: Energy efficiency calls for proposals aim 
at funding research and demonstration activities 
aimed at decreasing the primary energy 
consumption of buildings, industry, SMEs, etc. 

– Example 2: The SME Instrument, which helps high-
potential SMEs to develop very innovative ideas for 
products, services or processes 

 

 

EU funding: what can your 
organisation realistically expect? (1) 
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http://ec.europa.eu/programmes/horizon2020/en/find-your-area
http://ec.europa.eu/programmes/horizon2020/en/h2020-section/secure-clean-and-efficient-energy
https://ec.europa.eu/programmes/horizon2020/en/h2020-section/sme-instrument


 
 
 

 EU funding: what can your 
organisation realistically expect? (2) 
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• Training opportunities 
o Erasmus + programme:  

o Especially vocational education & training. 

o Individual mobility or strategic partnerships. 

o Erasmus for young entrepreneurs: 
– Exchange programme for new or aspiring 

entrepreneurs who learn from experienced 
entrepreneurs running small businesses in other 
Participating Countries. 

– Young entrepreneurs’ expenses are partially 
funded by the EU (small grants). 

 

 
 

 

EU funding: what can your 
organisation realistically expect? (3) 
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http://ec.europa.eu/programmes/erasmus-plus/index_en.htm
http://www.erasmus-entrepreneurs.eu/index.php?lan=en


 
 
 

 

• Training opportunities 
o European Social Fund 

– May be used for training workers of companies 
coping with restructuring or a lack of qualified 
workers, or for training people in difficulty to get 
better skills and jobs (ex. p. 17 of the EU funding 
Guide for tourism sector). 

–  All projects have to be co-financed, with a 
maximum EU contribution of 50% to 85% of the 
total project costs depending on the relative wealth 
of the region 

– The level of funding varies widely (from a few tens 
of thousands of euros to several millions), 
depending of the project and the region.  

 
 

 

EU funding: what can your 
organisation realistically expect? (4) 
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http://ec.europa.eu/esf/main.jsp?catId=525&langId=en
http://ec.europa.eu/esf/main.jsp?catId=525&langId=en


 
 
 

 EU funding: what can your 
organisation realistically expect? (5) 
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• Funding of the running costs 
o A few CPs fund the operational costs of non-

profit organisations (“operating grants”) 
– Mostly NGOs or Think tanks 
– Must usually have members in a large number 

of EU countries 
– They must contribute to the implementation 

of the Commission’s policy in a certain area 

o The other CPs only fund the costs directly 
linked to the implementation of the project 

 
 

 
 

 

EU funding: what can your 
organisation realistically expect? (6) 
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• New business opportunities 
o Contracts for the provision of services to the EU 

Institutions (Calls for tenders) 
– Published exclusively online: TED 

– Example of TOURISMlink 

– Other potentially interesting calls: Provision of 
hotel and restaurant services, including in 
relation with the organisation of events 

– Usually rather competitive and complicated 
tenders but possible to be part of a consortium 

 

 
 

 

EU funding: what can your 
organisation realistically expect? (7) 

www.EU4U.eu 

http://ted.europa.eu/TED/main/HomePage.do
http://www.tourismlink.eu/


 
 
 

 EU funding: what can your 
organisation realistically expect? (8) 
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 EU funding: what can your 
organisation realistically expect? (9) 
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• Access to finance 

o The COSME programme funds guarantees 
for financial intermediaries to help them 
provide more loans and lease finance to 
SMEs 

o The COSME budget will also be invested in 
funds that provide venture capital to SMEs 
with good growth potential. 

 

 

 

 

EU funding: what can your 
organisation realistically expect? (10) 
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http://europa.eu/youreurope/business/funding-grants/access-to-finance/index_en.htm


 
 
 

 EU funding: what can your 
organisation realistically expect? (11) 
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• The funding of investments 
o Usually, EU programmes fund private 

investments only if necessary to achieve the 
results of a specific project. 

o However, structural funds will finance first 
investments in the context of business start-
up aid (e.g. Development of rural 
accommodation funded by the European 
Agriculture Fund for Rural Development). 

o Private investments are mainly supported 
through access to credit or venture capital. 

 

 

EU funding: what can your 
organisation realistically expect? (12) 
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• Improve your business reputation (examples) 
o Environmental sustainability: 

– The LIFE programme, i.e. the EU funding instrument 
for the environment and climate action, can for 
instance fund pilot, demonstration or best practice 
projects linked to sustainable tourism (example) 

o Healthy eating: 
– One of the areas of Horizon 2020 is Food & Healthy 

diet 
– Calls for proposals can especially fund research 

activities aimed at promoting consumers’ 
sustainable eating choices 

– We Love Eating pilot project, which has Euro-Toques 
International among the partners. 

 
 

 

EU funding: what can your 
organisation realistically expect? (13) 
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http://ec.europa.eu/programmes/horizon2020/en/area/food-healthy-diet
http://ec.europa.eu/programmes/horizon2020/en/area/food-healthy-diet
http://ec.europa.eu/programmes/horizon2020/en/area/food-healthy-diet
http://we-love-eating.eu/en
http://www.euro-toques.org/
http://www.euro-toques.org/
http://www.euro-toques.org/
http://www.euro-toques.org/


 
 
 

 EU funding: what can your 
organisation realistically expect? (14) 
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• Others 
o Networking: One of the key added-value aspects 

of most EU projects, especially when based on 
large and diversified transnational partnerships. 

o Influencing (EU) decision making: 
– EU projects are an instrument to implement the 

EU policies and therefore the input into these 
policies should appear among the activities and 
outcomes of many projects 

– HOTREC could also input into the decision-making 
process of certain annual work programmes & 
calls for proposals in its quality of interested party 

 

 

EU funding: what can your 
organisation realistically expect? (15) 
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• In December 2013, the EU adopted the new 
multiannual financial framework for the period 2014-
2020 

• It determines in particular the amount of money 
available for each funding programme over the next 7-
year period 

• It was accompanied by a redefinition of the funding 
programmes, which includes: 
o A reduction in the number of programmes 

o A reallocation of money in favour of research, SMEs and 
training and education, with a strong emphasis on boosting 
growth and creating jobs.  

 

 

 

 

Multiannual financial  
framework 2014-2020 (1) 
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Multiannual financial  
framework 2014-2020 (2)  
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Information sources (1) 
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1)   European media shall help you better 
understand EU funding (general framework) 

 

 



 
 
 

 

 

 

Information sources (2) 
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Information sources (3) 
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2) Specialized sources of information on published 
calls 
o Websites of the Managing Authorities (examples) 

– DG Enterprise & Industry 

– Education, Audiovisual and Culture Executive Agency (EACEA) 

– The section of the regions’ websites dedicated to EU funding 
(Example of the Ile-de-France region)  

o Websites specifically dedicated to EU funds 
– Consulting companies (e.g. WelcomeEurope) 

– Public institutions or non-profit organisations (e.g. EuropaFacile) 

o Infodays on funding programmes (in Brussels, at 
national level and/or in streaming) 

– Infoday on Erasmus + programme   

 

http://ec.europa.eu/enterprise/contracts-grants/calls-for-proposals/index_en.htm
http://eacea.ec.europa.eu/index_en.php
http://europe.iledefrance.fr/
http://europe.iledefrance.fr/
http://europe.iledefrance.fr/
http://europe.iledefrance.fr/
http://europe.iledefrance.fr/
http://www.welcomeurope.com/europe-funding-opportunities.html
http://www.europafacile.net/
https://eacea.ec.europa.eu/erasmus-plus/events/erasmus-plus-knowledge-alliances-and-sector-skills-alliances-infoday_en


 
 
 

 

 
 

Information sources (4) 

www.EU4U.eu 

3) Efficient monitoring of funding 
opportunities 

o Journalistic technique aimed at “covering” a topic: 
identifying 10-15 URLs that are essential to get a 
comprehensive grip on your field of activity 

o Getting registered to the newsletters/info 
bulletins/twitter accounts of the Managing 
Authorities and other bodies publishing information 
on programmes of interest for your organisations 
– e.g. Enterprise Europe Network 

o Attend events where added-value information on 
specific EU funding programmes is proposed 

o Direct contact with staff of the Managing Authorities 
and/or national contact points 
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• Practical exercise (15 min) 

o Identify 1 major objective of your 
organisation that could be supported by a EU 
funding scheme (e.g.: developing the 
language competences of waiting / reception 
staff of our members) (3 min) 

o Volunteers share their objectives  

o Participants, trainers and Commission 
brainstorm on possible funding hypotheses  

 

 

 

Identification of calls  
that suit your fields of interest 
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 LUNCH ! 
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B. Evaluation of a call for proposal 
step-by-step 
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• Wednesday 26th November (p.m.) 

o Evaluation of a call for proposals: Hands-on 
approach 

o Development of a project proposal step-
by-step: Getting to know the basics 

Agenda 
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1. What should be checked first in a call for 
proposals ? 

o Based on the notes you receive regularly 
from HOTREC about open calls for 
proposals, which information is essential to 
assess a call for proposals (Work in pairs - 5 min) 

o Volunteers share their answers (5 min) 

 

 

 

Evaluation of a call  
for proposals step-by-step 
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• Suggestions 
o Relevance: 

– The call’s objectives and priorities 

o Sustainability: 
– Application deadline & Max/min duration of the project 
– Co-funding rate and max/min EU grant 
– Minimum number of countries involved 
– Complexity of the submission form 

o Accessibility: 
– Eligibility (and expected promoters’ profile) 
– Potential success rate (based on the overall budget / the average 

amount of each proposal or the expected number of funded 
projects, or on the success rates in the previous rounds in the 
case of recurrent calls for proposals) 

– Managing authority (National agency or EU agency) 
 

 

 
 

 

Evaluation of a call  
for proposals step-by-step 
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2. Learning how to look for all the relevant 
information (Practical exercise) 

o Read the part of the Erasmus + Programme 
Guide dedicated to “Strategic partnership in the 
field of VET” & identify the information 
necessary for the evaluation of the call (work in 
pairs – 10 min) 

o Volunteers share their results (10 min) 

 

 

 

 

Evaluation of a call  
for proposals step-by-step 
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3. Comparing your organisation’s objectives 
and assets with the call’s requirements 
(Practical exercise) 

o Weighting of the 3 evaluation criteria 

o How the priorities and resources of your 
organisations  fit with the call’s requirements and 
specifications (work in pairs – 5 min) 

o Volunteers share their evaluations (10 min) 

 

 

 

Evaluation of a call  
for proposals step-by-step 
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Main applicant or partner? 

www.EU4U.eu 

• Applicant 

o Organisation submitting the grant application 

o Applicants may apply either  

– individually (when no partnership is requested) 

– on behalf of a consortium of organisations (the 
applicant is the project “Coordinator”) 

o The applicant has the financial  responsibility of the 
project (contract with the Managing Authority) 

• Partner 

o All other organisations part of the consortium 
responsible for implementing the project 

 
 

 

 
 

 

 

 

 



 
 
 

 
• Being the applicant: 

o Requires a certain managerial and financial size. The managerial burden 
should not be underestimated! 

o Creates many legally binding obligations (both financial & administrative ) 

o Increases the visibility of your organisation 

o Gives you a greater possibility to orientate the project 

o Increases your share in the project’s budget 

• Being partner in a consortium: 

o This should be preferred by organisations having no experience in the 
management of EU funds 

– More limited management burden 

– It is an excellent way to gain experience before developing your own project 

o However, the commitment it implies for your organisation in terms of work and 
contribution should not be underestimated 

o To become a partner in a consortium, networking and visibility are key 
– Attend conferences, Infodays and other networking events 

– Develop an English version of your Website and register in partner search engines 
 

 

 

Main applicant or partner? 
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• Brainstorming is a very useful technique to find a good 

project idea 
o It helps thinking “out of the box” 

o It fosters creative and innovative ideas 

o It is the first occasion to gather together the project 
development team 

• Who should participate? 
o All those who will bring an added value: 

– Organisation’s staff: CEO, policy officers, interns, etc. 

– Potential beneficiaries 

– Potential partners 

o All the persons who shall implement the project in future: 
project manager, communication officer, administration, etc. 

 

 

Brainstorming 
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• Submitting a proposal is a highly time-consuming task 

that will increase the workload of your team. 
• Your preparatory work will NOT be paid (e.g. the time 

for reading all the call-related documents and 
completing the application form) 

• Before filling in the various forms, you must already 
know the general “shape” of your project 

• Make sure that participation in the call will help the 
development of your organisation and corresponds to 
your strategic objectives 

• The time factor is essential: make sure you can 
realistically implement the various preparatory phases 
and submit a quality proposal in the required timeframe 

  
 
 

 
 

Weighing the pros and cons 
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C. Development of a Project 
Proposal step-by-step 
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• EU funding programmes managed by the Commission, 
usually require a European partnership (consortium) 

o Organisations from various EU (or third) countries 

o The minimum number of organisations/countries is indicated 
in the call for proposals and varies according to the call 

• A strong partnership is as important as a good project 
idea 

o Your partners will be your colleagues for 1,2,3 or even 4 years 

o The success of the project will depend on their contribution 

o Meet your potential partners before submitting the project 

o Involve them from the beginning of the project development, 
to increase their ownership and benefit from their input 

 

 

Building a strong partnershippp 
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• How to identify potential partners? 

o Previous fruitful collaboration or relationship 

o Ask your actual partners to introduce you to other 
organisations they work with and trust (networking) 

o Participate in networking events (Infodays, conferences, 
workshops, etc.) 

o Use the partner search instruments made available by the 
Managing authorities (e.g. EU research projects)  

• Main selection criteria 
o Complementarity of profiles, experiences, contacts, etc., so 

that the partnership includes all the competences you need to 
implement the project 

o Reliability & genuine interest in the project’s results 

 

 

 

 

Building a strong partnershippp 
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• How many partners?  

o Find a balance between: 
– Increasing the score of your proposal: the Commission often 

privileges projects with a wide geographic impact. 

– Maintaining a sustainable partnership: lots of partners make the 
project more extensive and difficult to manage. 

• From which countries? 
o The countries represented in your partnership must be 

coherent with your project’s objectives (e.g. Inclusion of a 
European organisation based in Brussels to input into an EU 
policy) and possibly of including different kinds of countries 
(large and small ones, older and newer EU Member States, 
etc.) 

o Avoid having more than 2 partners from the same country 
 

 

 

 

Building a strong partnershippp 
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• Practical exercise: Analyse good partnerships 

o Methodology:  

– Half of the participants will work on the project “We 
love eating” (www.we-love-eating.eu/en/the-
campaign/who-we-are), and the other half on the 
project “Nearly Zero Energy Hotels (neZEH)” 
(www.nezeh.eu/partners/index.html) 

– Work in pairs on Internet (5 min) 

– Volunteers share their conclusions (5 + 5 min)  

o Question: Why are the partnerships of these 
projects especially good? 
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http://www.we-love-eating.eu/en/the-campaign/who-we-are
http://www.we-love-eating.eu/en/the-campaign/who-we-are
http://www.we-love-eating.eu/en/the-campaign/who-we-are
http://www.we-love-eating.eu/en/the-campaign/who-we-are
http://www.we-love-eating.eu/en/the-campaign/who-we-are
http://www.we-love-eating.eu/en/the-campaign/who-we-are
http://www.we-love-eating.eu/en/the-campaign/who-we-are
http://www.we-love-eating.eu/en/the-campaign/who-we-are
http://www.we-love-eating.eu/en/the-campaign/who-we-are
http://www.we-love-eating.eu/en/the-campaign/who-we-are
http://www.we-love-eating.eu/en/the-campaign/who-we-are
http://www.we-love-eating.eu/en/the-campaign/who-we-are
http://www.we-love-eating.eu/en/the-campaign/who-we-are
http://www.nezeh.eu/partners/index.html
http://www.nezeh.eu/partners/index.html
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• General goal or aim of the project  
o To which broad objective will your project 

contribute? 
– Example: Improving the quality of the service 

provided to foreign tourists in hotels and restaurants 

o The choice of this objective must rely on an 
analysis of the target group’s needs carried out 
by your organisation or based on documents 
such as official reports (rationale of the project) 

o The general goal must be relevant to the 
objectives of the call for proposal 
 

 

 

 

General goal /  
Specific objectives 
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• Specific objectives 

o They shall be very concrete and connected to the 
project’s expected results 

o They must all contribute to the project’s general goal and 
must be relevant to the objectives of the call for proposal 

o Their achievement should be realistic 
– There should not be more than 3 or 4 goals and these must be 

logically ordered 

– The goals must be proportionate to the dimension and 
resources of the project 

– The goals should include numbers 

 
 

 

 

 

General goal /  
Specific objectives 
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• Practical exercise 
o Read the short presentation of the neZEH project 

& answer the questions (5 min) 

o What are: 
– The project’s general goal? 

– The project’s specific objectives? 

o Volunteers share their answers (10 min) 
 

 

 

 

 

General goal /  
Specific objectives 
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• Vocabulary 
o Outputs: the concrete results (events, websites, training 

courses, etc.) envisaged to achieve the project specific 
objectives, through the implementation of a number of 
planned activities.  

o Activities: a set of tasks carried out in order to produce 
the expected results. 

o Remark: The outputs tend to have replaced the “work 
packages” in the terminology used by the Commission 

 

Outputs & activities 
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• Example: Study of the CommonS project’s 

output O13 (p. 54) 
o CommonS’ project is aimed at developing a co-learning 

and e-mentoring Virtual Community of Practice aimed at 
improving the employability skills of participants 

o This is a Strategic partnership addressing more than one 
field (Higher education and Adult Education) 

o Proposal submitted in April 2014 to the Italian Erasmus + 
National Agency (Indire)  

o Received a very high score (91,5 out of 100) 

o Includes 6 partners from 4 countries (IT, PT, UK, BE) 
– 2 universities 

– 3 SMEs 

– 1 non-profit mentoring organisation 

 

Outputs & activities 
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• Vocabulary:  
o Dissemination plan: all the activities aimed at spreading the 

project’s results among the identified target groups 

o Communication plan: all the activities aimed at promoting the 
project (visibility activities) and its results among the identified 
target groups 

• Essential but underestimated 
o The European Commission expects the impact of the funded 

projects to be optimised, especially by means of efficient 
dissemination of the results 

o The importance of an efficient communications plan is very 
often underestimated by project promoters 

o A proper communication strategy is thus a very clear asset 
when your proposal is reviewed by an evaluator 

 

 

 

Communication &  
dissemination plan 
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• Characteristics of a good communication strategy  

o It has to be set up and implemented from the outset of 
the project 

o It must include communication means and activities 
adapted to the project’s different target groups 

o It may include quantitative indicators (e.g. no. of people 
who will be reached by a communication action, no. of 
press-releases that will be published, etc.)  

• Best practice: the communication strategy of the 
Nearly Zero-Energy Hotels (NEZEH) project  

 

 

 

Communication &  
dissemination plan 
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• The sustainability plan of an EU project includes: 

o Its financial sustainability after the funding period is over 

o The exploitation of its results after the project’s end 

• Why is it essential? 

o Increasingly, the European Commission expects a long-
term impact from funded projects 

o The sustainability plan guarantees that the promoters 
have a real interest in the project’s objectives and 
outputs, and are not only driven by EU money 

o Defining a credible sustainability plan is another asset 
highly valued by evaluators 
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• All EU projects are co-funded 

o The EU funding rate usually varies between 50 and 80% 

o The project partners must co-finance the rest through 
– contributions in staff and/or cash (no “in kind” contributions) 

– other funding sources (public or private grants) 

o More and more flat-rate funding but, as a rule, EU 
funding never covers 100 % of the project’s costs. 

• There are different kinds of budgets 

o Completely based on real costs (less and less)  

o Completely based on flat-rates (lump sums) 

o Based on a mix of both 
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• Analysis of a budget based on real costs 

o Staff costs 
– Based on the daily cost of each employee from the applicant or 

the partners contributing to the project implementation 

– The daily cost is calculated dividing the annual cost of the 
employee for the organisation / 220 days 

o General Expenditure – Flat rate (7% in this case) 

o All the other costs (travel expenses & subsistence costs; 
production, communication and dissemination costs; 
event costs) must be as realistic as possible 
– The money which is not spent is lost 

– Ask your administration to provide you with this information 
based on their experience 
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• Analysis of a mixed budget: CommonS project (pp. 

56 to 65) 

o Lump sums 
– Staff costs (project management & production of outputs) 

– Project meetings (travel & accommodation costs of partners) 

– Learning, teaching & training activities 

o Real costs 
– Participants with special needs: 100 % of these costs are 

covered by the EU funding 

– Exceptional costs (subcontracting or purchase of goods and 
services): 75% of these costs are covered by the EU funding, 
within a ceiling of €50.000  per project 
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